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Solution

A robust tool with mobility which helps users to effectively manage their -
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Real Estate
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50% Active members
Target Market Size

Builder’s Association
of India
ADD

Confederation of Real Estate
Developer’s Association Our Market Share
(CREDAI) 5% of Target Market Size



REroot Solutions — Buy out price

Ask Price — INR 2.5 Crores for 100% acquisition of ownership.

1. The features of the software application will be explained in
detail.

2. The code of the entire product will be handed over post
acquisition for web, android and iOS.

3. There will be no assistance provided for any marketing or
implementation engagements post acquisition.
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SAAS LICENSE FEE

CONSERVATIVE 2.50 LAKH
MODERATE 4.00 LAKH
AGGRESSIVE 5.00 LAKH

PRODUCT LICENSE FEE

CONSERVATIVE 2.00 LAKH
MODERATE 3.00 LAKH
AGGRESSIVE 4.00 LAKH

SAAS LICENSE FEE

CONSERVATIVE 0 LAKH
MODERATE 4.00 LAKH
AGGRESSIVE 5.00 LAKH

PRODUCT LICENSE FEE

CONSERVATIVE 2.50 LAKH
MODERATE 4.00 LAKH
AGGRESSIVE 5.00 LAKH
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